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AvTiAnwn

m Eival n diadikagia tnv otroia
XPNOIYOTTOIOUV 01 AvBpWTTOI YIa va
alo0aoBouv (va £€xouv TNV €IKOVA) TO
TTEPIBAAAOV TOUG.
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" S
EIAeKTIKA AVTIANWN

Eivai n diadikacia kara tnv oTroia Ta
atopa e€eTACoUV Kal TTIAEYoUV Ta didgopa
QVTIKEIMEVA KAl ETTIOPATEIC TTOU
avTaywvidovTal TNG TTPOCOXNS TOUG.

Ap. Aéomroiva Kapayiavvn (c) 3

EmAekTIK Opyavwon

m KartnyopIotroinon Twv TTPAayPAaTwy Kal
EMOPACTEWY CUNPWVA PE TO TTEDIO
aAvagpopwyV Hog

m 2TEPEOTUTIA.
["eVIKEG KaTNyOpPiEG (TT.X. AvOPWTTWY,
KATOOTAOEWV) OTIC OTTOIEC AVABETOUUE
KOIVA XAPAKTNPIOTIKA.

Ap. Aéomroiva Kapayiavvn (c)
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Ap. Aéomoiva Kapayiavvn (c) 5

- H Alaoikacia ETTIAEKTIKAG
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+
EmAekTikn Mpoooxn

EmiAekTik Katavonon
+

Ap. Aéomroiva Kapayiavvn (c) 6
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Acia pyapkag

m H avrimrpoowTtreuon NG agiag evog

TTPOIGVTOG YIA TOV KATAVOAWTH, TTEPA ATTO
TNV agia TTou Ba TTPOEKUTITE yIa Eva AAAO

TTAVOMOIOTUTTO TTPOIOV XWPIC OUWG TO
ovoua NG papkag (Keller 1991).

Ap. Aéomroiva Kapayiavvn (c)

Avayvoproypéute
Ovépatog Mdpkag
(brand name awareness)

: Fa I TNC papkac (brand equity)

ITpociAwon oty
Mépxa
(brand loyalty)

AEIA MAPKAY
(BRAND EQUITY)

Avudnr Howdtnra YuvOeoeig jie )
Maprag Mépxa
(perceived brand quality) (brand assoctations)

Ap. Aéomroiva Kapayiavvn (c)
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EONIKH TPATIEZA
THE EAAAAOX

QPHR OANIINES

MercedesBenz

3M Worldwide

Ap. Aéomroiva Kapayiavvn (c)

H pdpka (Brand) sivai:

avTiAauBaveral
BXXETIKEG KAl HOVADIKEG TTPOCTIOEUEVES agiEg, 01 OTTOIEG

mTaipiddouv OTEVA [E TISC AVAYKES TOU AyOopPaoTH/XPAOTN

Ap. Aéomroiva Kapayiavvn (c)

H erwvupia pépkag (Branding)

wEva mpoodiopicipo ayabd, uttnpeaia, TpdowTro i ToTrobeaia

movaBaluiopévo €101 (WOTE O QYOopPaCTAG 1N O XPAOTNG va

10

10

Ap. Aéomowva Kapayidvvn © - [Havemotuio [otpov




Mépketivyk, Mépoc 30 2020-2021

mEv@appuvel TOV

ouokeuvaoia (heiwon Tng
AVTOYyWVICHOU).

mKTioIpNO KEPSWV.

KOTOVOAWTH va  ouvdéoel

XOPAKTNPICTIKA HE TO £va TTPOIOV

Etrwvupia Mapkag (Branding)

OUYKEKPIHEVA

mEmiTpémel TNV KaBiépwaon HiIag HOVASIKAG TTPOTAONG Ayopdg yido Mia
guaioclnoiag oTnv  TIUR KAl TOU

mO1 pdpkeg (Brands) éxouv oToudadidTNTA OUTEG KaB ' auUTEG
(kaBiEpwon TNG eUTTIOTOOUVNG KAl TTICTNG TOU TTEAATN OTNV PAPKa).

mlpoitroBiTel EAeyxo TTOIOTNTAG € UYPNAOS BaBuo.

Ap. Aéomroiva Kapayiavvn (c) 11

11

m OQEAN TTeAGTOU
BonBdaer aTov Tpoadiopioud
TWV TTPOIOVTWV
Mmropei va peiwoel Ta
etmieda avTiAauBavopevou
KIvOUVOU Kal ETTOPEVWG TNV
TTOIOTNTA EUTTEIPIOG AyOpPAG
EukoAGTePN KaTavonon
EMTTESOU TTOIOTNTAG
TTPOIGVTOG
Mrtropei va TTapaoxel
WuyxoAoyikn empBeaiwon A
avtauoIpn
Mapéxer evoeitelg OXETIKA e
TN GUON TNG TTPOEAEUCNG TOU
TTPOIOGVTOG Kal TWV
ouvdeduevwy W autd agiwv

|
: scpaxn !nwvupiag (Branding)

m O@éAn MpounBeutn

Emitpémrel Tnv augnuévn TIHOAGYNON
Bon6del atnv dilagopoTtroinan Tou
TTPOIOGVTOG aTTd TA AVTAYWVIOTIKA
AUEAvel TNV CUCXETIOPEVN
TTpowenon TTPoidvTwy (Cross-
product promotion) Kai TIG EUKAIPIEG
ETTEKTAONG PAPKAG

Bon6del otnv avdamtuén kai xprion
OAOKANPWHEVNG ETTIKOIVWVIAG
MAPKETIVYK

ZUVEIOQPEPEI OTA TTPOYPANKATA TNG
ETAIPIKAG TAUTOTNTAG

Mapéxer voUIKN TTpoaTagia

Mapéxer TN peyaAuTtepn duvart
BepaTiKi) CUVETTEIQ KOI OJOIOPOPPIa
OTO UAVUUA KOl TIG ETTIKOIVWVIAKEG
oTPATNYIKEG

Ap. Aéomroiva Kapayiavvn (c) 12
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2xéon TautéTtnTag-Eikdévag

B H TtautdtTnTa £K@PPALElI TOUG TPOTTOUG HE TOUG
OTToioUG HIa ETAIPIO ETTIKOIVWVEI PE TO KOIVO TNG EiTE
AUECQ €iTE EUUECQA, TTPOKEINEVOU VA TTAPOUCIACEl Kal
TTPOCdIOPICEl EITE TOV EAUTO TNG (ETAIPIKA TAUTOTNTA
- Corporate identity) cite To TTp0idV TNG

(expadel To TTwg BEAEI N eTaipia va Tnv BAETTOUV).

ouVvéxeld...

Ap. Aéomroiva Kapayiavvn (c) 13

13

2xéon TautétnTag-Eikévag

mH gikéva

ETAIPIKN €IKOVA - corporate image, 1}

€Ikéva mpoidvrog — brand image)
mek@PAdel TNV avtihappBavopevn eikéva TTou €XEl TO
KOIVO vyia Tnv E€TXEipnon Kal Ta TTpoidévia  Tng
(exppddel To TTWG avTiIAauBdvovTal ol TTEAATEG TNV
gTaIpia | TO TPOIOV).

mH ®nRun (Corporate or brand reputation) cival n
eutredopévn €IKOVA (TTPOEKTOON TOU corporate or
brand image).

Ap. Aéomroiva Kapayiavvn (c) 14

14
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" J 1
XapaKTnpIoTIKA
ATtroteAeopaTtiknG Eikévag

Mdpkag (Brand Image)

m[1poBdaAAel éva povadiké pAvupa (unique selling
proposition) Tou Toviel TO  XOPAKTNPEIOTIKO
aAvwTEPOTNTAG-JOVABIKOTNTAS  Kal  aiag  TTou
TTPOTEIVEI

mMeTa@épel TO pvupa pe udIAKPITO-SEXWPIOTO
TPOTTO (dlagpopoTrolEiTal Kal Ogv PTTEPOEUETAI PE T
MNVUUOTA TWV QVTAYWVIOTWV)

mMeTadidel ouvailoBnuarik d0vaun (emotional

power) €101 wWOTe va e€mmnpedlel Tnv kapdid Kai To
MUOAOG TOU KOIVOU.

Ap. Aéomroiva Kapayiavvn (c) 15

15

" JEE
TotmroBETnon

m O oxedlaoudg TOoU TTPOIGVTOC () UTTNPETIAG) KAl TNG
€IKOVAG TOU, £T01 WOTE VA KATAAGBOUV Wia oUCIAOoTIKEA Kal
AVTAYWVIOTIKH B€0n 0TO JUAAS TOU KATAVOAWTH-OTOXOU.

m To TEAIKO atmoTEAEC A gival N ETTITUXAG dnuIoupyia PIag
TTPOTAONG agiag — yia aTTA TTPOATACH TOU «YIATI» Ba
TTPETTEI O KATAVAAWTAG-OTOXOG- VA ayOopAoEl TO TTPOIOV
(USP- unique selling proposition)

m AnAadn

H diadikacia dnuioupyiag kai diatripnong evog GUYKPITIKOU
TIAEOVEKTAMATOG OTA PATIA TOU KATAVAAWTH
Ries kai Trout :the battle for your mind”

Ap. Aéomroiva Kapayiavvn (c) 16
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" JEE
TotroBéTnon lMNpoidvrog

- Kpitipia

m 2NMavTIKO
m [D1qiTEPO
m AVWTEPO

m ETTIKOIVWVAOIUO (uopei va yivel yvwoTé amé
TOUG QYOPOOTEG)

m AlaTnpnoiuo
m EQIKTO
m ETIKEPDEG

Ap. Aéomroiva Kapayiavvn (c) 17

17

" JE
[Tpooeyyioeic TotroBETNONG

m /\A&ITOUPYIKA
MpoidvTa TTou AUVOuV ayopacTIKA TTPORANKATA ATTOPPUTTAVTIKO
Tide odovtokpepa Crest, autokivnTa pe Bacn T TTPodIaypaPES)
m 2UPBOAIKNA

MpoidvTa TTOU IKAVOTTOIOUV ECWTEPIKEG AVAYKEG TOU KATAVAAWTN
YIO QUTOEKTIUNGN, ayaTrn, aioBnua Tou avikw (Vodafon,
Cosmote, Rolex, Harley Davinson, Ferrari)

m Eputreipiki
MpoidvTa TTou TTPOCPEPOUV aIoBNTApPIa euxapioTnan A diEyepon
(1r.x. Chivas Reagal: ammoAauoTte utreUBuva), TpatTedIKn
dla@AuIoN TTou OEiXVEl TO EUYEVEG Kal EEUTTNPETIKO TTPOCWTTIKG
(euxdpiotn guTtreipia — peiwon apepaidTNTAG).

Ap. Aéomroiva Kapayiavvn (c) 18
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[Mapadeiypata MNpdéTaong Aciag

Goody’s: KaAuTtepa &¢ yiveral

Cosmote: lMNape ptrpooTtd

Vodafone: Aivel {wr) oTnv €TMKOIVWVia gou
eppavdg: Zag ouvoEel ue TNV TEXVOAOYia

Pizza Hut: MNari ...o1 yikpoi Aoyapiacpoi kavouv Toug
KaAoUG @iAoug

Fiat: To madBo¢ pag odnyei

QAlE: Aev Ba @TIdxvaue TTOTE £va TTPOIGV TTOU dev
Ba divape ota TTaIdIG pOg

URSUS: H véa mrpéTacn atréd tnv loAavdia

lotravia: Everything under the sun —Passion for Life
LUX: ‘Edpa eTaipiag EANGDa

KLM: We earn our wings everyday.

Ap. Aéomroiva Kapayiavvn (c) 19

19

TpdTtrol ETTnpeacpuol Z1d0ewv
KatavaAwTh

m Augnon fi aAayn dUvapng 1y 1IEPAPXNONG PIOG

d00&aaoiag yia pia ydpka r éva onuavTiko
XOPOKTNPIOTIKO

m AANayA OTIG QVTIAYWEIG KATAVOAWTWYV YIa TV

oTToudAIOTNTA, 1 TNV Aia EVOG XAPOKTNPIOTIKOU

m [1poo6rkn evog XapakTnpPIoTIKOU aTnV d1adIKaaia

dlaudpPwong otaoccwyv (odovtokpepa Crest e
whitening, Alpha Romeo: beauty is not enough)

m AAayA avTIAPEWV Yia 1EpAapxnon 00&aciwv

OXETIKA JE QVTAYWVIOTIKA JApKa
(Stolischnaya/Smirnoff)

Ap. Aéomroiva Kapayiavvn (c) 20

20
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TotroBETnoN: 2TPATNYIKEC

m Evouvapwon tng 8€ong piog papkag oTo
MUaAS Tou katavaAwTr) (Alpha Romeo,
Avis, Coca cola)

m EUpeon véou TunuaTog ayopdg (Z0oKoAdTa
Kinder, ZokoAdta NMauAidn, Lucozade)

m AvatotroB€tnon (yaAa (akxapouxo
Nouvou)

m YTTOOKEAION TOU avTayWwVIOUOU
(Stolichnaya, n BéTka atrdé Tnv Pwaoia)

m «H TpwTN TPIGOA»

Ap. Aéomroiva Kapayiavvn (c) 21

21

|
ETpaTnlesg TotroBETnong
m KevTplko onueio TTONTIKAG: H TOoTT00€TNON TOU TTPOIdVTOG
O€ OUYKEKPIYEVN ayopd (positioning).
m H diagopoTtroinon utropei va BaciceTal:

oTn dopn (xapakTnpIoTIKA), cuokeuaaia A o@éAn (Trx. Volvo,
BMW)

oTnV TIPA (TT.X. MEOW KAPTTUAWY euTTEIpiag) A TToidéTnTa (TT.X. N “TIMA
utrodnAwvel roidtnTa”) (Pizza Hut)

oTIg xpnoelg (1.x. Kellog’s cereals, American Express Maot. Kaprta)
oTtn Xwpa mpoéAeuong (Ursus: n foTka atd tnv IoAavdia)

OTn oUVOEDN PE KOIVWVIKK opdda ayopacTwy (Brio, TrpoidvTa e
XaunAd Airrapd, becel BouTupo)

oTnv ammeuBeiag olykpion Pe avTaywvioTEG (Avis)
OTO TUAMA TNG ayopdg TTou BéAel va TrpoaeAkuoel (Marlboro,
Lucozade Sport)

Ap. Aéomroiva Kapayiavvn (c) 22

22
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NAABn TotrobETnoNGg

m Y1rototrof€tnon (me too mpoidv)

m YmreptommoBETnon (Tifanny’s, AB BaolAGTTOUAOG)

m Ap@iBoAn Totro0£TNoN (OUOKOAQ TTIOTEUTH)

m ToTToB£TNON O€ XAPAKTNPIOTIKO TTou OV €ival
onuavTikd (Traucitrovo Duration yia
TTAPATETAPEVN avakoUu@ion/AOyog aTToTuXiag: Ol
KatavaAwTéG ABeAav dueon kal oxi
TTOPATETAMEVN AvaKoUPION).

Ap. Aéomroiva Kapayiavvn (c) 23
23
e 0 .
"o Positioning
High
quality
UK children's wear: positioning of mu’jor
retailers, featuring the repositioning of Adams
2 A M&S
|
|
I
l .
Low \ High
price i price
A = Adams
M = Mothercare
W = Woolworth
1 = Traditional perception of Adams' market position B = Boots
2 = New market positioning of Adams Bhs = British Home Stores
Low M & S = Marks and Spencer
quality
Ap. Aéomroiva Kapayiavvn (c) 24
24
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Characteristics of PLC stages

Ap.

£otroiva Kapayidvvn (c

Stage Introduction Growth Maturity Decline
Factor
Marketing h Product Brond prelerence Brond loyalty Harvest, contract
delete
Customer type Innovators Eorly odopters Mass morket loggards .
S, Undiff ioted Some segments Several segments Loyol customers
morkeling emerging
Type of purchase First Some first, some Repeot Repeat
repeot
Sales Low Ropid Growth Peaking Declining
Competition Litte, if any Growing Intense Reducing
Product One or two Minor vorialions Full product lines Best sellers
Place Limited More outlets Intensive Reducing
Price High or low, depending | Reducing. tow Rising lo cover cosls
on whether o skimming
or penelration siralegy
is used
Promotion *Try this product' *Buy my brond' ‘Keep buying my brond’ | 'Remember us'
Profit None Initially breaking even, Beginning to decline Ropid decline, losses
then profils ol peck possible
Cash flow Negative Moderate High Poor
Marketing High per unit Average per unil Llow per unit Low per unif
expenditures
Possible strategy Expond market Morket p lding/defendi Eifici y. niche
position or exil

25

Moptroég/
ATrooToAéag

" S
H diadikaoia Emikoivwviag

[ Media Epmreipiog ]

AiauAog

ATtéKkpion, Avarpo@odoTnon

Ap. Aéomroiva Kapayiavvn (c)

<ll

26

26
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Model of the exctange between the
marketing company and custorr.ers

Promotlons

Ma’rketlng
company
Y

'\ _. |

\ll Information _|

Ap. Aéomroiva Kapayiavvn (c)

%/“\

sustomer.

27

" JE
ANTAANATES 2TO AIKTYO AIANOMHX
(MARKETING CHANNEL):

. M’s. Bdon Toug * 2XEOIOKEC
VOUOUG TNG (Relational)
ayopag (Market)

<
<

Ap. Aéomroiva Kapayiavvn (c)

v

28

28
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" JE
2XEZIAKE> ANTAANATEZ (RELATIONAL EXCHANGE
2T0O AIKTYO AIANOMH2 (MARKETING CHANNEL)):

o NauBAveTal UTTOWYN TO POAKPOXPOVIO
dlaoTnUa

« Auvauikd @aivouevo: Kade véo
ETTEIOO00I0 OUVOAANQYAG Ba e€apTaTal
aTr’ TNV €KBO0oN TWV TTPONYOUNEVWV
EMTEIO00iWV OUVAAAQYAG

« 2TpaTnyIkn diadikacia AWng
ATTOPACEWV

Ap. Aéomroiva Kapayiavvn (c) 29

29

" JE
2XEZIAKEZ ANTAANATES (RELATIONAL EXCHANGES
2TO AIKTYO AIANOMH2 (MARKETING CHANNEL)):

« H TrpoocwtmmkdTNTA TWV  ATOPWY KOl
ayabwv (TTPOCWTTIKA TAUTOTNTA, brand
name, corporate identity) etrnpeadel Tnv
EKBaon Twv cuvaAAaywv.

* AAucida cuvaAlaywyv Kal ETTIKAAUWN
WPEAEIWV

* YWnAR OIKOVOUIKNA KAl KOIVWVIKI)
dldoTaon

Ap. Aéomroiva Kapayiavvn (c) 30

30
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2YNEMEIEZ TON 2 XEXIAKON ANTAAAATON

2UveEpyaoia METAEU TWV MEPWV
(win-win outcomes, cooperation
game)

Makpoxpoviol OTOXO! KOl OQEAN
AANANAEEGpTNON

AANNAEVOETO OPEAN

Ap. Aéomroiva Kapayiavvn (c) 31
31
Relationship
termination Acquiescence
costs
Propensity
to leave
+
Functional
\ conflict
Opportunistic v
behaviour
The role of commitment and trust in relationship marketing (Morgan &
Hunt (1994); reprinted with permlssson from Journal of Marketmg published by the
American Marketing Associatiorf)P- AfaTrova Kapayidvvn ()
32
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" JJEE
TotTol ETnixsipnuatikwv AIKTUWV

+ KaBereg ouppayieg (Vertical supply alliances,
or vertical market network, or value-adding
partnerships).

» Xuppayieg papkeTivyk (Co-marketing alliances)
+ KAadikég (Intra-industry strategic alliances)

+ AlakAadikég (Inter-industry strategic alliances,
or intermarket network (i.e., keiretsu or
shaebol).

* Etaipiké Siktuo (Internal market network, or
“deconstructed firm”)

* Eukaipiakd Oiktuo (Opportunity network or
“virtual corporation”)

* AlokpaTikég kol OigBveig ouppayxieg (Intra-
national and International) ., 33

33

Apeoo MApKETIVYK

m 2TOXEUEl NE OAPWC JEYaAUTEPN akpifela

m KaAei o€ aueon dpacn — avTatrokpion

m EmOIWKEl pETPNOoN aITiou-aITiIaToU
(METPNON ATTOTEAEOUATIKOTNTAC AUECO-
kOoToug-oPEéAouc-accountability)

Ap. Aéomroiva Kapayiavvn (c) 34

34
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H TipoAdynon
m EKQpadel TV agia Tou TTPoIiovTog

Eival uttokelueviko puéyebog

Ap. Aéomroiva Kapayiavvn (c)

35

35

TiyoAoynon

m AVTIKEILEVIKOI OTOXOI

m EKTipnon ZRtnong

m AVTQYyWVIOUOU

m YTTOAOYIONOC KOOTOUG

m MéBodol TipoAdynong

m ATTOQOON YIA TEAIKN TIUNA

Ap. Aéomroiva Kapayiavvn (c)

36

36
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" J
TigoAoynon

m Me Bdon 10 KOOTOG

m Me Bdon tnv ZATnon

m Me Bdon 10 k€EPDOG

m Me Bdon 1o vekpod onueio

m Me Bdon Tov avTaywviouo
Mo Tavw

Mo ké&Tw
181a

Ap. Aéomroiva Kapayiavvn (c)

37

37
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