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H ®INOZOO®PIA TOY
MAPKETINIK
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MAPKETINI'K (MARKETING)

2077

MQAHXIEIL ;
AIA®@HMIZH ;
KATANAAQXH ;
EKMETAAAEYZXH ;

P
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H ®viocogio TS Avtarlloyng

INPOX®OPA ZHTHXH

XQPOZ MAPKETINI'K
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T1 €ival TO JAPKETIVYK ;

To Mapkerivyk givail n diadikaoia tn¢ avriAnyng,
oxXEOIAOOU, UAOTTOINONG KAl EAEYXOU THS
TIMOAOYNnonNg, mpowOnonc kai diavoung I0Ewv
TTPOIOVTWYV KAl UTTNPECIWYV TTOU ATTOCKOTTOUV OTh
onuIoupyia avTaAAaywyV TTOU IKOVOTTOIOUV
OTOMIKOUG KalI ETTIXEIPNOCIAKOUG OTOXOUG.
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T1 €ival TO JAPKETIVYK ;

Mia piAocogia ‘Eva ouvoAo
Mia rrpodiaBson gﬁ Zamp R
Mia rpoorrrikn I]Ius mepIAaupBavouyv:
‘Evacg AioiknTIKOS Mpoidovta
TPOCAVATOAIONOC TilloA6ynon
NMpowOnon
Ailavoun
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MARKETING

Heldatyg

Llep1poliov llep1poliov

Enyycipnon Avraywvieuog
llep1fatrov
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‘Evag IIpocavatolionog — 00nyel 0AES TIG
EVEPYELES MLOGS EMLYELPNGNS/0PYAVIGHOV

IXEIPHZIAKH NAIAEIA

H Avrti) ®von
T0V MOPKETIVYK :

HMA MAPKETINIK

Mo Emyeipnuotikny Agrtovpylo — vagvOvovvn va
01EVOVVEL KL VO EKTEAEL GUYKEKPLUEVES
EMYELPNNOTIKES OPUGTNPLOTNTES
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O Ipooavaroriouoc MARKETING eivou n
AVOYVWPLoN GO TNV ETLYEIPNON THS
ONUOVTIKOTHTOS TV AClawv Ttov TleAdtn oty
AVTOALOYN KOL 1] ETMKEVIPWON OAWV TV EVEPYELWV
KOl TOV “‘OKEMTEOAL "' TNG EMIYELPNONG OTN
010.01KA010. OvTaLLOYNG e Tovg [lerateg
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H 10eo0Aoyia Tou MApKETIVYK

EnikevTpwVveTal OTIC AVAYKEC Kal TIC ENIBUMIEC
TWV NEAATWYV YIa va EEXwpPIcEl NpoiovTa ano
auTda TOU avTaywvVvIiouou

OAOKANPWVElI ONEC TIC OPYAVWTIKEC
dpaoTNPIOTNTEC OTNV IKAVOMOINOoN avaykwv
Kal ENBUMIWV

EniTuyxavel yakponpobeopouc
EMNIXEIPNOIAKOUC OTOXOUC ME TNV IKAVOMNOoinon
avaykwv Kdal enbupiov
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E@apuoyec Tou Marketing

Tonobeaoieg
AKivnTa
Enixeipnoeic

[TANpOPOpIeC
IdgeC

1. Ocodwpidng

o MpoiovTa
o YNNPEOTIEC
o Epnelpiec
o MeyovoTa
o AToua

v



MARKETING

H Efé‘/llfﬂ TV locav Ipocavazoliouds Marketing

Marketing Orientation

LIpocovaroiiouog otic [lwinoelg

Sales Orientation

[Ipooavazoiiouos arny Hopoywys

Product Orientation




IHowhia
IHowtta
M

tyno Mapketivyk

2x€010

XopoKTNPLOTIKG, Kavéa

Mapka Kéahoyn

2 V0KEVUoL Mowciia

Meyéon TormoOsoicg

K.O 2
Meta@opad.

Ayopad Ztéyoc
Twn Katardyov, IIpowOnon lloiocwv, Avogiuion,
Exntooeig, Opor Apgoo Mapketivyk, Anpocieg Tyéoeig

TIGTOONG K.0.
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ATTQITNOEIC VIO JIO TTPOCEYYION OTNV
ayopa (Market Orientation)

Hyeoia Tn¢ avwTaTng Aloiknong
[MpooavaToAIONOC OTOV NMEAATN

> UVEXNC NANpogOpNOoN yia Tov
avTaywvioho

> UVTOVIOMOC TWV O01apOpwV AEITOUPYIOV
MakpoOXPOVIEC OXECEIC UE TOUC MEAATEC
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Ei0Nn aviayovieTIKOV OUVAUE®DV

ATTEIAN VEWYV
€1I000WV

l

AlQTTPAYHATEUTIKI
duvaun Twv
TTPONNBEUTWYV
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BaBuog
AVTAYWVIOHOU
Twv
ETIXEIPNOEWV

Tou KAddou

AlQTTPAYMOATEUTIKA
ouvaun Twv
AYyopPaCTWYV

1

ATTEIAR
UTTOKATACTATWYV
TTPOIOVTWYV




ANTAT' QNIXMOX

MMEPIOYZIAKH KAI KEGPAAAIAKH AOMH
OIKONOMIKH XPHMATOMIETOTIKH OEZH

KATAYTAXH PEYXTOTHTA
AANEIAKH EITIBAPYNZH

MEXZA ErKATAZTASEIZ MHXANOAOTIKOE
MMAPATQTHX EZOMNAIEMOE

XPHXH NPOHI'MENHX TEXNOAOI'TAX

(. TEXNOAOI'TIA ANAINITYZH TEXNOAOTIAX
1 2

HTEZIA
AOMH KAI OPTANQTIKH AOMH
OPTANQXH MEG®OAOI AIOIKHEZHX

ANOPQIIINO STEAEXIAKO AYNAMIKO
AYNAMIKO EPTATIKO AYNAMIKO

APAZTHPIOTHTEX . ppoioNTA , TIMEX , AIANOMH , IPOQOHEH
MAPKETINI'K
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AYO ETAQN INEAATEX

EXQTEPIKOI EEQTEPIKOI
IIEAATEX INEAATEXZ
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TOINOGETHXH

TMHMATOMNOIT2ZTH

ATA©@OPOITOIHXH
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Acia yia TOUC TTEAATEC

O J€IKTNC TWV OPEAWV
Npoc TIC avaykaiec Buaoiec
Yia va Nnapel Kaveic Td
NPOCPEPOPEVA OPEAN
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[TpoUTTOBECEIC aciac YIa TOUC
TTEAQTEC

o MpooPopa IKavonoiNTIKWV NPoiovTwV

o Mapoxn oTouc NEAATEC NEPICOOTEPO
ano OTI MEPINEVOUV

o Anopuyn KUn PEAAIOTIKNC TIMOAOYNONC

o Mapoxn Twv avaykaiwv 0edOUEVWV
OTOUC NMEAATEC

o EmBaAAel pia deopguon oAOkANpPNG
TNC €NIXEipNONC OTNV IKAavomnoinon
NouU MEAATN KAAUTEPA AMO TOV
avTaywvioTn
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|[KOvOTTOINON TOU TTEAQTN

To ocuvaioBnua oTI Ta
AEPTA TOU MIAVOUV
TONo. To Npoiov
EKMANPWVEI Kal
unepBaivel TIC
NPOOOOKIEC TWV

- NEAQTWV.



AlaTPNoN TNC IKAVOTTOINONG
TWV TTEAATWYV

ExknAnpwon kail uneppaocn Twv
NPOCOOKIWV TWV KATAVAA®WTWV

EnikEvTpwon oTNV OUVEXN
IKAVOomoinon TwWV NEAATWV

Napoxn AUoewv oTa npoBANuaATa

TOU I'IE)\(']TI'] ]
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To MAPKETIVYK TWV AIOXPOVIKWV
2xeoewv (Relationship Marketing)

H oTpaTtnyikn Nou UNEPIEXEI
TNV Npayparonoinon Jiag
uakpoxpoviac kal agoipaiag
OXEONC ME TOUC MEAATEC,
TEAIKOUG KAl EYNOPIKOUC.
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H onuaoia Tou Relationship
Marketing

H TTpoc£AKUON €VOC VEOU
TTEAATN MTTOPEI VO KOOTICEI
OEKO (POPEC TTEPICTOTEPO ATTO
TN CUYKPATNOT £VOG TTaAIOU
TTEAATN
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Evioxuon JaKpOXPOVIWV OXETEWV
[Mpoowniko nou npooavaTtoAileTal ano
TNV NEAATEIA

AvanTuén anoTeAECUATIKWYV
NPOYPAUMATWYV EKNAIOEUONC

[lapoxrn OTO NPOCWMIKO
TNG avaykaiac eEouaoiacg
Ouadikn epyaocia
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g department.”

David Packard
Hewlett-Packard
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ANATKEY THY ATOPAY ENIXEIPHZIAKOI XTOXOI

LOPTEPLPOP T TELOTOV ATOGTOM] EMVYEIPN GG
Tunportomoinon ayopas

I'vooon wpotovToy YTPOTYIKY ETYEIPNONG

AVIAVG| YOCHLATOV

Mepioro “Ql:dg YrpaTnyikn 0£on emysipnong

-
ANTIKEIMENIKOI XTOXOI  Miypa E@appoyfq etnv
—_—
MAPKETINI'K MapkeTivyk  ayopd
Z%)ATHFIKH MAPKETINI'K s, AN ENIEE

EAlkvoTikOTnTO 0ryopog
AvaAivon YoopaToyv
Metaforéic meprfpaiiovrog
Evkopieg ko Amerhég

EIIIXEIPHMATIKEYX AYNATOTHTEX
Avvatd Kol Advvata onueia
AVTAYOVIOTES
Ayopa
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“There are two types of

corporation: those with a marketing

department and those with a
marketing soul”

o Antony Brown, IBM.
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To lepiBaAAov Tou
MapkKeTivyk
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O To mepiparrov MKT

O1 TapAYOVTEG KOl OL OUVALELS TTOV
EMNPEALCOVV TNV IKAVOTNTO LLOC ETLYELPTONC
VO, YTIGEL KOl VO OLOTNPT|CEL EMITLYELG
GYEGELC LLE TOVC TEANTEC TNC.

Moppéc Tov mepipdirovtoc MKT:
o MokpomeptPariov
o MikpomepidAiov
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ESwTePIKO MepifaAAov
MApKETIVYK Ayopd o¢

ouvaxr']/ aAAayn
To eEWTEPIKO TTEPIBAAAOV
Oev eAéyxeTai (;) / Koivwvikn
aAAayn

OIKOVOUIKEG

Mpoiév
Tipn
Alavoun
NMpowBnon

ouUVvOnKeg

O

Ayopd Z16X0G

AvAAuDT O
TEPIBAAAOVTOC
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AvTaywviou6g

MNMoAiTikoi &
Nopuikoi
TTAPAYOVTE




Al'OPA 2TOXO2 —
Target Market — Target Group

MIa OUYKEKPIPEVN
ouyada nou niBavoTarTa
6a ayopdoesl TO NPoiov

t

AL
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MTraivoupe o€ pia NEa
Oikovopia

o H TlaAaia Oikovopia paoci{éTav OTIC HETAMOINTIKEC EMIXEIPNOEIC:

TPOTUTOTTOINON

OIKOVOUIEC KAIpHakac
emavaAnyn
anodoTIKOTNTA
IEpapxia
o H Néa Oikovopia paciletal otnv mAnpowopia (Information industries):
diapopomoinon
e€aropikeuon

TaxuTnTa
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ATo TRV TTaAaia OIKOVO].IiC( (baoiloépevn otn MeTamoinon)
oTn Néa OIKOVOIJiC( (baoilopevn otn TTAnpowopia)

- Opyavwon Kard mpoiov  Opydavwon kard THARA ayopdc

- Emikévrpwon oTIg M Emikévrpwon oTn diaxpovikn
KEPOOWOPEC dpaAOTNPIOTNTEC afia Tou weAdaTn

- ‘Eppaon ota 1 ‘Eppaon oTo HAPKETIVYK
XPNHATOOIKOVOHIKA HEYEDN

- EoTiaon oToug peTOXOUC 1 EoTiaon oTIC opHadeC emippong
(shareholders) (stakeholders)

- To Tunpa Mapketivyk kavel 1 OAol oTnv emiXEipnon KAavouv
HAPKETIVYK HAPKETIVYK

+ «KTiowo» papkwv péow v «KTioigo» papkwv HEow
diapnpiong OUHTEPIPOPAC
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ATo ThY TTaAaia OIKOVOI.I‘C( (Pao1lopevn otn MeTaroinon)
oTn Néa OIKOVOl.liC( (Pacilépevn otn TTAnpoyopia)

1. Oco0dwpidng

Enikévrpwon oTnv
anokTnon meAATWY

MéTpnon Ikavomroinong
weAATN

YrepPoAIkéC, aAAa
aveEKTANPWTEC
UTTOOXECTEIC

Enikévrpwon oTnv
emiXeipnon

M Emkévrpwon otn diarnpnon
TeEAATWY

M Métpnon Tnc aia Tou
wEAATN KAl TG TIOTOTNTAC
Tou meAdTn

M TTeplopiopéveg, alAa
EKTTANPWHEVEC OTO ETTAKPOV
UTOOXETEIC

M Emikévipwon oTnv dAucida
aliac



Emixeipnoeic og HeTaBaTiko oTadio
(Business Firms in Transition)

o OAa yivovral ek Twv €éow M Ta mwepioodtepa ayopalovral am’
e€w
o EowTtepikn BeATiwon Xpnon Texvikn¢c Benchmark
o «Ave€apTnTn mopceia» AiktOwon
o EkTéAeon dpaoTnpioTRTWY EkTéAeon dpaoTnploTATWY anod
amo AEIToUpyieC opadecg

Enikévipwon Kai o TowiKO Kai
Ot TAYKOOHIO emimedo
Erikevrpo n ayopa

o Emkévrpwon ot TOTIKO
emimedo
o Emikevrpo TO mpoiov

N N NN

1. Oco0dwpidng



Emixeipnoeig o€ petafartikdé oradio
(Business Firms in Transition)

o AveUpeon €vog v Zuvexnc mpoondadeia
di1aThpnoiIHou aveupeong VEWvV
TAEOVEKTNHATOC TAEOVEKTNHATWY

o Xpnogomwoinon moAAwv V1 Xpnoigomwoinon Aiywv
mpopnOeuTWY TpopnNOeuTWY

o Tlapouagia otnv ayopa [ TTapouoia oTov gupUTEPO
(marketplace) XWPO TNC ayopdc

(marketspace)
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To MdpkeTIivyK o€ HETARBATIKO OTADIO
(Marketing In Transition)

o TTwAnon M MapkeTivyk, TWANCEIC
Kal urooTnpién meAdaTwy

O AmOKTNON WEAATWYV v Aiathpnon weAaTwy
o Emikévipwon otn I EmikévTpwon oTIC OXEOEIC
ouvaAAayn
o Képdoc amd KaOe V1 Képdog amd Tnv
nwAnon Elax'povmn afia Tou
weAATN
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TOo MAPKETIVYK O€ METARBATIKO OTAOIO
(Marketing in Transition)

o Aiapipion 1 OAokAnpwpévo ovoTnua
emikoivwviag (Integrated
marketing communications)

O ZToIXeia mwAnoswv 1 Baon dedopévwy meAaTwy

o TiyoAdoynon pPaociopgévn [ TiyoAdynon paciogévn oTnv

OTO KOOTOC avTiAappavopevn afia
o Aqyn amopaccwyv M Aqyn aropaccwv Paciopevn
Paciopévn o€ otoixeia ot HOVTEAA
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ZAuepa n emxetpnan TTPETTEL
va elvat oe Gear, va

amodeet Tt aéilouv ta

TPolovTa Kal ol UTNPECIEC
yla Tov meAAtn Kat Twg

aura Tov 1Tp00‘(p8p8£ elvat
avwrepa N daPOoPETIKA

am’ OTL N aUECWC ETTOUEVN

emoyn.
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To Mokpo TTEpLBXAAOV

Avvaperg tov Makpo Ieprparirlovrog

o Anpoypa@IkéC O TEXVOAOYIKEC

O OIKOVOUIKEC ®
o [TepiPpaArovTikéEC ©
o Nopikéc

1. Ocodwpidng

OMITIKEC
OMITIOTIKEG



To Mokpo TTepLPXAAOV

o Kuplec Anuoypa®pikec TAoeIC
Auénon Tou Maykoouiou
[MAnBuopuou
AANayeC oTnV NAIKIGKN O0uN

[epicoOTEPA TUNMATA, KAl
uikpoayopec (niches)
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To Mokpo TTepLPXAAOV

o Ol EKAOTOTE AYOPEC NPENEl va HEAETWVTAL
NPOOEKTIKA.

Ynapxouv o0 KatavaAwTng, N €nixXeipnon,
0 JETANWANTNC Kal ol dIEBVEIC ayopEc.

o Ol ENITUXNUEVEC ETAIPIEC UNOPOUV VA NPOCPEPOUV
a&ia oTov NeAATn, HEYAAUTEPN AnoO ToV
avTaywviouo.

H 6€on kal To heyebocg TNG eniXEipnong
OUVTEAOUV OTOV KCIeOpIO'|JO T™NC
KCITCI)\)\I’])\I’]C avTaywVIOTIKNC
oTPATNYIKNG.

o Ta dl1agpopa Kolva npenel va enionc va Angpoouv
unoyn.
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To Mokpo TTepLPXAAOV

1. Ocodwpidng

O ZNMAVTIKOTEPEC ONUOYPAPIKEC AAAAYEC

AAANayec oTn OONN TOU TUMIKOU VOIKOKUPIOU
otnv EE

fewypaPikeC NANOUCUIAKEC METAKIVNOEIC

KaAuTepa poppwuEVA ATOUA O OAOEVA Kal
NEPIOOOTEPEC DIOIKNTIKEC BEOEIC



To Mokpo TTepLPXAAOV

o To OikovouIkO MepiBaAlov

Ennpeadel Tnv ayopaoTikn duvapn
KAl Td KATavaAwTika npoTuna

AUO €1dWV €OVIKEC OIKOVOMIEG:
eEAPTWHEVEC VS. BIOUNXAVIKEC

O1 Eupwnaiol noAitec ayopalouv
NPOCEKTIKA Kal divouv onuacia otnv
NPOCPEPOUEVN OUVOAIKN a&ia.
Kpion....2008 kai pera ... Oukpavia...
Meon AvaToAn
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To Mokpo TTepLPXAAOV

o KupliOTEpPEC TAOEIC OTNV TEXVOAOYIA
To TeExXVOAOYIKO nepiBailov aAAadlel pe
paydaia TayxuTnTa.
O1 VeEEC TEXVOAOYIEC ONUIOUPYOUV VEEC
EUKAIPIEC KAl AYOPEC KABIoTWVTAC
NApWYXNUEVEC TIC NAAIEC TEXVOAOYIEC.
H EE unoAsgineral Twv HIMA kail TnG

Ianwviac o€ enevOUOEIC YIA EPEUVA
Kalr avanTtuén.
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To Mokpo TTepLPXAAOV

o To ®uoiko MepiBaiiov

OAogva kal yeyaAuTepn gpovTida vida
TO NEPIPAAAOV KAl TOUC PUCIKOUG
Nnopouc:

o'EAAEIYN PUOIKWV NOPWV

o Au&non nAnBuopuou

o BiwoigornTa
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To Mokpo TTepLPXAAOV

o To MoAITiko MepiBaiiov

[ep1o0OTEPN VOUOBECIA NOU ANMOOKOMEI
OTNV NPOOTACIA TWV EMNIXEIPNOEWV KAl
TWV KATAVAAWTOV.

MeyaAuTepn eugpaacn ornv NOIKn
CUNNEPIPOPA Kal TNV KOIVWVIKA guBuvn.
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To Mwkpo TTepLBXAAOV

Hapayovteg mov eanpedlovy TNV IKEVOTN T
LU ETYELPNONG VO ESVTNPETEL TOVS TEAATES

O H Lol N ETHLPLX O AVTXYYWVLOTEC
o TTpounOevTEC o Koo
o Ayopec o Evolxpeool

1. Oco0dwpidng



To Mwpo TTeplBXAAOV

O THNMXTOX TNC ETTLXELPNONC MTTOPOLV VXX
ETTLOPXOTOLV OTO OXEOLXOMO MKT.
o O TrpounBevTec BonbOouLvV OTN dNULOVPYLX
XELXC TOU TTEAKXTN.
H eTTLXELPNON TIPETTEL VXX CUMTIEPLPEPETXL
OTOULC TTPOMNOEVTEC XV OCLVETXLPOULC.
o Ot evoLxyeool ponbouvv TNV TTWANCN,
TTPOWONON KXL OLXVOMUN TWV XyXOwv.
OL EVOLXMECOL NTTOPOLV VX TTXPOULV
TTOAANEC HOopdEC.

1. Ocodwpidng



2YMINEPIODOPA KATANAAQTH

H Xvuneprpopa tov Katavaloty tepriappaver tov
TPOTO TOV 0 KATAVAAMOTNS AAUPAVEL KOTAVEAOTIKES
ATTOPACELS

H avaivon g coureprpopas tov Katavaiot) nepriappaver ta
TOPOKATO KOPLO EPOTNUOTA :

Ilowo¢ kKaTavarOTS cvumepriaufaverar otny ayopd ;
*Tv ayopaletor otnv ayopd ; Ilote ayopaleran 5 Iloco cvyva ;
ITowog ovppetéyel oty ayopd ;
Tt ayopaleton ; IMov ;
*Meg o0V TPOTO YiveTUL 1] YOPA. ;
I1o¢ 0 KatavaroTi)g d1ebETer TOVS TOpPOLVS TOV; (XpYua, xpovo,

npoomaden)
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“H Xvoumeproopa €ivaor 0 KaOpETTNS 0TOV
07010 0 KOOEVUS OGS OTTELKOVICEL TNV KOV
TOV”

»Katavonon tov petopfintov mov eanpedalovyv tnv
Xouneprpopa tov Katavaiot

» [IpoPreyn s Topmeprpopds pue paon Tic TUPATAVE®D
Metapintéc
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INPAKTIKEYX ECPAPMOI'EX THX OEQPIAY THX
LYMIIEPI®OPAYX TOY KATANAAQTH

EPEYNA ATOPAX
TMHMATOIIOIHXH AT'OPAX
ATA©@OPOITOIHXH IMTPOIONTOX
TOIHOOETHXH ITPOIONTOX

Ipoiov, Tiun, Atavoun, Ilpofoin-Emikorvevia

EIAH METABAHTQN

ECoTtepikec perapinteg (stimulus)
AvavonTiki) emeCepyaoia (intervening variables)

XYMIEPI®OPA (RESPONSE)

I1. Ocodwpidng Stimulus Black Box Response



YIIOAEII'MA 2YMI

(Yeviko)

CPIOOPAY KATANAAQTH

EPEOIXMATA | ==> | EIIEZEPTAXIA | =—>

Metyua Mapketivyk
Owovopukda

Teyvoloyka K.

1. Ocodwpidng

Mavpo Kovti

ANTAITIOKPIXH

/

Ipoocmmkég

MeTopinTéc Metoapintég

IHeprarilovrtog




YIIOAEII'MA XYMIIEPIOOPAY KATANAAQTH

Ilpoocwmkss Metofiintés

Yrokivnon
Avtilnyny
MoaOnon
2TO0EIC

llpoowmixotnto
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YIIOAEII'MA XYMIIEPIOOPAYX KATANAAQTH

Merafintéc Hepifpaliovrog

Oixoyévelo,
Kowawvikn Toch
Oudoeg Avopopag
lloAitiouog - Kovitovpa

1. Oco0dwpidng



AV‘A VIERF€ B B ' P" NE

O POAOX TOY XYZYT OY
*XAAAPH AOMH

‘METAAYTEPH ANEEAPTHXIA THX 'YNAIKAYX KAI'T
ITATAIQN

‘METAAYTEPH XHMAXIA XTH ATAXKEAAYXH
*MEITAAYTEPH XHMAXIA XTHN EKITAIAEYXH
OTEPH XE MEI'EOQOX OIKOI'ENEIA
OY ANAPA XE OIKIAKEX EPTAXIEX
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YIIOAEII MATA AHYEQX Al
KATANAAQTH

[JODAXEQN

*Ymooetyua tov Okovouikov AvOpwmmov

*Yrooetyua tov IlaOntikov AvOpamov

*Yrooctyua tov I'vwertikov AvOpamov

*Yrmooetyua tov LovarcOyuatikov Avlpwmrov

1. Ocodwpidng



ANTINHWYH

“..n epunvela TOL OIVEL EVOL ATOUO OTO. OVTIKEIUEVO, 1] OTIC
L0EEC IOV TTOPOTHPEL 1] TTOV TOV EPYOVTOL OTHV
010, UECOD TV oiobnocwv..”

1o v avcnBodv o1 mbavornteg evog epebiouotoc vo
TPOOEAKDOEL TNV TPOCOYH EVOS OTOUOD, B0 TPETEL TO
epebiouo vo. Eyel evo N TEPLOCOTEPQ. OTTO TOL ECHS
YOPOKTHPLOTIKOL.

Evraon, Erovainyn, MéysOog, Kivyon, AvtiOcson
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H Aiadixacia tn¢ AvriAnwnc

Eurepia
&~ Mabnon ~ Avaykeg
Ipocoym l l TovaeOnpato

Epcliopata Avtiinyn

Avtidopaon
Amavinon
T T Kpion /

A&ohoynon

Mvijun —7

Dvon EpelOicuarog, Euncipia, Kivytpa...avriinyn evog epebicuotog
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Emreéspyacia lMTAnpo@opiwv Kai
AloAdGynon

...TO gpEOopna kepoiler v Ilpocoyn), yiveTan
Koatoavonto(Avtiinyn), AleTnpeLToL 6T UVIjUT TOV G.TOROV
oov Mio Néa IIAnpoopia...pne Tig 1101 VTAPYOVCES. ..

H Enelepyooio tov IHIAnpoeoprov sival Xovvaptnon :
 1n¢ lloiotytog kat Ty Illocotytog
 tov Tporov llapovoioong
* 10ov A1absoruov Xpovoo yia 2viioyn

 tng Hlikiog kat tov @Pviiov tov AvOpwmov
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Emreéspyacia lNAnpogopiwv kai A§ioAoynon

Extetouévy Anyn Amopacewv

Apdnvion Avayxnc-Enecepyoaio [Iinpopopiav-2ykpion
Moprav-Ayopo. Maoprog- ACioAdynon Meta, thv oyopd.

Axp1fo Ilpoiov, Meydio Koxio Zwng, Yyniod Kivovvoo, Yyning
Ieyvoloyiog.....Extetauevn IIAnpopopnon

Hepropiousvny Anyn Anopacewv

Munyyavikn n Avtouoty Anyn Amopaocewy

Mn 2nuovtixd Lpoiovra, IloAd @Onva, Loyvy Xpnon... ...
Lepropiouévy Xpnon IiAnpopopicrv
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INVOLVEMENT
ANAMEI=H

H évvowo ™G Avapueitng Tov KaTovoAMT HE TO TPOLOV
npovmodETer :

*To mpoiov va gival cyUovVTIKO YIA THY QVTOAVOAYVOIPICH TOD
KOTOVOAWMTIH A0V THS COUPOLIKHS TOV oilac

*To mpoiov sivair eRUAVTIKO A0Y® THS AEITOVPYIKNG TOD
CHUOOIOG

*To mpoiov umopet vo. “yevvioel® 16yopes 6TAoELS Kal
TTPOTIUNGELG

*To mpoiov Eyel ovykivyolakny Epeon

«To mpoiov TavTiCeTon e TOVS KAVOVES THGS OUAOOS GTHY OT0Ld,
OVIIKEL 0 KATAVOAWTHS
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INVOLVEMENT

ANAMEI=H
Iepapyio Yyuninc Avausicn Iepapyio Xauninc Avausiénc
I'voon I'vaon
XTdom 2VUTEPLPOPQ
YOUmTEPLPOPA X100
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Aladikacia Aladoong lNpoiovrog

Diffusion Process

KAINOTOMOI \

/ NPQIMH OYIMH

INAEIOYH®IA | IAEIOYH®IA
2,5 % || 13,5 % 34 % 34 %

BPAAYKINHTOI
16 %

l —_——s

XPONOZX I
MPQIMOI

AITIOAEKTEX




MovTEAO ayopaaoTIKNG O1adIKATIOC
(5 oTadia)

avVayvOPLeT)
npoPiuatog l
avalnTnon
TANPOPOPLOV I
a&lorA0ynon Vo,
EMAOYQV l
> , Ano@aon
VUTTEPLPOPT.

e .
UETA TNV CYOPUa, Yopas
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SEGMENTATION
Tunuarotroinon 1n¢ Ayopdac¢

(0) Koé Tunpatomoinon (P) IIiqpn Tunnatomoinon (y) Tunnatomoinon
Kota Evcoonua

Hiikiouégvor

(6) Tunuotomoinon

kot Hukia (¢) Tunporomoinon Katd

1. @c05wpidne Hlio kot Evcoonpa



SEGMENTATION

Tunuarorroinan tn¢ Ayopacg

I'eoypa@ikn Tunpatomoinon

leprpepera : Attikn, Zreped EAMGSa, Hrepog, Kevrpikn
Maxkedovia, Avtikn Makedovia, @pdkn,
Kevtpiko Aryaio, AvatoMko Atyaio .....

Meyeboc . <5000, 5000-10000, 10000-30000 .....
>3.000.000

[lvrkvotnto : Aotiki, Huaotikn, Aypotikn

KAtua Bopeto, Notwo ... (Meodyero)
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SEGMENTATION

Tunuarorroinon tn¢ Ayopdac
Anuoypo@ikn Tunuotomoinon

Hlikio : <6, 6-10, 11-14, 14-16, 16-18, 18-24, 24-
30...50-64, 64+

Diio : [Movaixkec, Avopeg

MéyelOog Oxoyéverag : 1,2, 3-4, 5+

Kvrxlogc Zwnyg

Owxoyéverag : Néoc Ayapog, Néoc [Havtpepevog Xmpic

[Toudrd, Iavtpepévor pe Avo Iooid kéto tomv
6 eTOV....

Enayysiuo : dortnmc, Exmaidevtikog, YopavAkog ......

Mopopwon : [Tavemotnuioxt, Avkeiov, MetamtuylaKd. . ...

Opnokecoua : X.0, KaBorkog, ITpotestdving, Ivooviotng. ..

EOvikotyta : ‘EAAnvac, Bpetavag, .....




SEGMENTATION
Tunuarotroinon 1n¢ Ayopdac
Yvyoypogikn Tunuatomoinon

Kowvwvikn Tocn : [ToAv XoaunAn, XaunAn, Katotepn
Mecaia, Meoaia, Avotepn Mecaia,
Kato Avotepn, Aveo avotepn

Tpomoc Zwg : Kavovikoi, Avéuelol, X-Generation...

llpoowmikotnta : Avtapyikn, Opyavotikr, D1AOd0LEN. . ...
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SEGMENTATION
Tunuarotroinon 1n¢ Ayopdac

Xoumepreopikn Tunuatomoinon

Ileprotacels :

Il covekTnuara :

IlciaTng :
Xpnon & PvOuocg :
Apociwon :

2Taon EvavTtl TOv

Ilpoiovtog :

1. O

Mg morovg TPOTOVS EKPPALETUL Nl
Avaykny Kol TMS IKAVOTOLELITUL 07TO TO
TPOLOV 1] TNV VI PECLU

IHowd Baowa ITAcovektiparta,
Qoeeqpato avalntovv ot Ilehateg amo
t0 Ilpoiov ;

Néog, IIBavoc, Toxktikog, Ilpany....
Heavy Users, Light Users, Users

Brand Loyals, Switchers, Other Brand
Loyals ...

OcTk1), Adwapopn, ApvnTiki,
EvOBovoi®ong



SEGMENTATION
Tunuarotroinon 1n¢ Ayopdac

IIpovmo0&oeic Armoteleopatikne Tunuotomoinong

%METpiiO'l,ua Tunuota
% Ovaciactixo Tunuato

%Hpoaﬂo’zmﬂa Tunuota

Q{>A vvatotyta ESvanpétnoncs towv Tuyuadrwv
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Product Life Cycle
Kvkioc Zwnycg Ilpoiovtog

Hco)»r’c\stg

Holnyoerg, : I QRLTION
Képoy oc € : | | e Avavéwon
. - Képdn \ i i It oy
i \ - Qpuétyre T
AN AvamToény Xpévog (1)

Ewcaywyn
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Product Life Cycle - KukAo¢ Zwnc¢ lNpoiovro¢
2radio Eicaywync

XopoKTNPLOTIKA:

XaunAiég [onoeig, YynAo Xvvoliko Kootog, Znuiég, Meydio
ava Movéoa Kootoc I1pofoAing

XToy0L:

| No Emtoyovpe v Em@ounti Tomo8étnon tov ITpoidvtoc

(positioning)

Noa yivelr Amodekto to IIpoidv and ta Alktvo Alavounc

Noa IIpocegikioel o Evolagpépov tov Katavoilmtov

[Tapéyovtag ta Avaykaio Epebicuata mov Oa kdvouv tovug

Katavalmtéc va to Aokiudoovv kot va Kepoicovue v

Evvoikn Xtdomn tovg

«Oélovue va mepacovue avTo TO GTAAIO0 0G0 TO OVVATOV IO CUVTOUL..
1. Oco0dwpidng




Product Life Cycle - KukAo¢ Zwnc¢ lNpoiovro¢
2radio Avarmrruéng

XopoKTNPLOTIKA:
Ot IToAnceic Avédvovtal, Mewwveton 1o ava povéaoa Kootog
ITpoPBoAng, Xoaunio Eninedo Kepowv

2T0y0L:

LIAvENoN Tov Ap1Ouod Twv Ayopaot®dv

L Atevpovon e Atovounc

'Epeaomn oty Bektioon ¢ [Ipofoinc oto Enueia ITdAnonc
UIpoomdBeio. AvEnong g Zvyvotrtog Ayopdg tov Ilpoidvtoc
L Awevpovon e I'papunc Ipoidvtoc

ITPOXOXH !!!! EM@®ANIXH ANTAT'QNIXTOQN
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Product Life Cycle - KukAo¢ Zwnc¢ lNpoiovro¢
2radio Qpiuornrag

XopoKTNPLOTIKA:
Meydhec oe Oyko ITonoelg, Ikavoromrtikd Képon, Ioyvpoc
Avtayovionog, Xyetikd XaunAo Kootoc Ipofoing,
Kabiepwon piac Zeyoprotc “Ewovoc, 'Epnpacn oty
[IpowOnon [HoAmcewv

210 0L:

X Alatiipnon Tev Ayopaotdv Tov IIpoidvtoc
EHpocéMcucm Néwv Xpnotov (new users)

EAwmﬁ pnon Atavounc

EBSthonoincn ™G I'pappung Ipoidvrog
Eﬂpocmdé)aux EAayiotomoinong tov Kdéotoug

e VA O1ATHPNOEL TO TPOIOV OGO TO OVVATOV TEPIGGOTEPO G OVTO TO GTAOLO.....
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Product Life Cycle - KukAo¢ Zwnc¢ lNpoiovro¢
2raodio lNrwonc¢

XapoKTNPLOTIKA:

OAoéva XaunAotepeg IloAnceic, Amoppiyn and Eva LEPOC
¢ Awavoung, Itoon e “Ewovoc®, XaunAn Eravayopd.,
ITtoon Kepowv, Edayiotonoinomn g IlpoPoing kot g
IIpowBnonc

2T00L:
< TIpocéikvon Ayopaoctdv mov avalntodv Evkatpiec
S Tepropiopde me Ipappnc Ipoidvrog

< Meiwon tov Kdotovg
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Product Life Cycle - KukAo¢ Zwnc¢ lNpoiovro¢
21adio Avavéwong

«..Eval oav tomoleTovus Eva véo mpoiov amo tyv apym,

Sréyon: Hia axeoov “véa sioaymyn.......

T Tyedtoopnoc kot Avamtuén Inuaviikov Beltiwosmv

=" Enavatorofétmon tov IIpoidvtog

=" E&ao@aiion g Atovounc

= E&aopdlon Ikavoromrikod PuOuov Aokiune kot Exavadokiunc
oV IIpoidvtog

= TIpooéikvon Néov Xpnotav 1| EvOappuvon yia Xpnowonoinon
T0V 6€ Néeg Xpnoelg

e e VA UNY SEYVAUE KAL TOV AVTAYWVICUO « .« ... ...
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YINHPEZIEZ & MARKETING |

XapakxTypiotika Yanpeoiwv

Aev IIpocotopiCovtal
Inatagibility
Aev owyopiCovton 1 IHapaywyn kot n Koatavdimon

.

Inseparability

Etepoyevela

Heterogeneity
Mn AmoOnkevon-AnoBepotonoinon
Perishability
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The Marketing Process

\

Avaivon | KaBopropog
Evkaiprov | XTpotnyikov
Marketing | Marketing

1. Oco0dwpidng



The Marketing Process
Avaivon Evkaprov Marketing

MIKPOIIEPIBAAAON MAKPOIIEPIBAAAON
[popnOevtéc Anpoypogikég ECeMers
Evéwgpecor Teyvoloyia
Meldrec/Karavolotég Moltucn)
AvtayoneTtég I Ocopoi - Owovopio

Avaivon \ KaBopiopoc l\ 2XEOLOGLOG N Arotknomn g

Evkaipiov 2TPOTNYIKOV [Ipoypauudtwv | IpoocmaBeiog

Marketin Marketing Marketing Marketing
&/ / /
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AN A

The Marketing Process
opronoc Xrpornyikoyv Marketing

Tunpaeroroinon - Segmentation

Zroyevon - Targeting

Awgoponoinon - Differentiation
ToroOétnon - Positioning

!\

KafOopiopog l\

Avdivon 2XE010GLOC Atloixknon g
Evkouptdv Xrpoatnyikov | [poypapudtov | [IpoondOeiog
Marketing Marketing l/ Marketing J Marketing

1. Ocodwpidng

/



The Marketing Process
Xyeorwaopnog Ipoypaunarov Marketing

Meiyua Marketing

Karavoun Ilopawv o
. rroduct
Marketing b

Aomaveg
Marketing

Promotion

Avélvon ’\ KaBopiopodg 2AEOLUONOG Atoiknon g
Evkoipidv 2TPOTNYIKOV Hpoypappatoy [[poocrnddeiog
Marketing Marketing l/ Marketing % Marketing

I1. @g0dwpidnc



The Marketing Process

Hapovaiacy Evoc Marketing Plan

| [TepiAnyn - Kvpro Znpeio Executive Summary
| AvaAvon [Topovong Kataoctdoewg  Current Marketing Situation
Avaivon Evkaprav, Aneilov

Avvatov ko Aovvatov Znueiov SWOT Analysis

KIKIK]

/] Troyon Objectives

:/ Ztpotnykn Marketing Marketing Strategy

:/ [Ipoypappote Apdong Action Plans

:/ [IpobmoAoyicpoi-IIpoPréyerg Profit & Loss Statements
/] "Edeyyoc Control
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The Marketing Process
Hapovaiacy Evoc Marketing Plan

1. Avaivon ¢ [Mapoveng Karaderuong
Current Marketing Situation

Katdaotaon g Ayopd

Kataotaon [Ipoidvrov

A— Kotdotaon Aviayovicpov

Katdotaon Awavopy

Koataotaon leprifpairdovro
1. Oco0dwpidng
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The Marketing Process
Hapovaiacy Evoc Marketing Plan

~
2. Availvon Avvatov-Advvatov Znypeiov, Arallov kow Evkoyprav

Strengths,Weaknesses, Opportunities and Threats Analysis

( SWOT Analysis ) y
g \

Evkapieg
- J

1. Ocodwpidng



The Marketing Process
Hapovaiacy Evoc Marketing

3. Zroyon
Objectives

2
Q

?

XPNUETOOLKOVOULKOL XTOYOL

Kol Xtoyor Marketing

1. Oco0dwpidng
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4. Zrpotnywr Marketing
Marketing Strategy

The Marketing Process
Hapoveiacny Evoc Marketing Plan

Kowo Xtoyo¢
Tomo0<tnon Ipoidvrog
I'pappun Ipoiovrog
T

Awavopn

Elvmmpétnon Ilehatov
Awa@nuion

IpomOnon lloicewv
Hointég

"Epguva Ayopag
"Epgvuva Kol Avantodn

8

&

" —




The Marketing Process
Hapoveiacy Evoc Marketing Plan

S. lipoypappato Apaong
Action Plans

Tv axkprBog Oa yiver ;
Ilote mpémer va yiver ;
I1owog Oa 10 KGO Ve ;

I1oco akpifog Oa Kootioen ;

1. Oco0dwpidng
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