TMHMA AIOIKHXHX EIIIXEIPHYEQN

HAEKTPONIKO EMIIOPIO &
2XEAIAXMOZ ENIXEIPHMATIKHX
2 TPATHI'IKHX

Apaywtnc¢ Ev@ouiog

Néo¢ Emiotiuovacg, Aiaokwv MAPKETIVYK

03.
ZTPATNYLIKEG
MApKeTIVYK —
O poA0G TWV
Influencers




Influencers & Celebrities

Etvat dpaye povo ot Celebrities (AlaonUOTNTES);

THE HIGHEST-PAID CELEBRITIES 2019

#9 DIK\

McGraw




Highest paid Celebrities 2025

https://enterprisewired.com/worlds-highest-paid-celebrities/



2025 TOP EARNING CREATORS

- MRBEAST
$85M REVENUE

JAKE PAUL
$50M REVENUE

MATT RIFE
$50M REVENUE

RHETT & LINK
4 $36M REVENUE

] ALEX COOPE
' $32M REVEN




‘Epevva yia Influencers 2020

Mowdcg/a eivat o/n Influencer mm
I

I
Awaonpog/un kaAAtexvng (Celebrity)
Aldonpoc/un otov TopEa tou/TNng 1269 m

Eivow pavatkogmeddme 189




‘Epevva yiwa Influencers 2020

Avopalc 1.8

fuvallko 5.2
Total 1963 100.0




H diadikaoia Enikoivwviac
Media Epmreipiog.

1069 [momoinon™>! s
ATTOOTOAEOG non MHNYMA Toinon

AtTokpion, Avatpo@odoTnon



['atl ol influencers ypnoiuomolovvTol
0T0 MAPKETIVYK ;

To unvupa Ba TpeEmel va kwdikomonBel £ToL WOTE VA YIVETOL
KOTAVOTNTO KAL ATOSEKTO and TV ayopd-ctdyo (target group).
[Tolwog/molx eivat 0 TOL0 KATAAANAOG VA LETASWOEL TO UNVUUQ,
[Tolwog/ ol B gival oo AnOSEKTOC and TNV Ayopd 6TOXO;
[Tolog/ ol £xeL TNV SVVAUT VX ETNPEACEL TIG ATOPACELS TOU

ATOJEKTT TOU UNVUUATOG TPOG OPEAOG TOVU TOUTOV TOV UNVUUATOG;



H Aiadikaoia EnIAEKTIKNC
AvTIAnWNC

EtiAekTIK 'EKBEON

EmiAekTIKA Mpoooxn

EmiAekTIK ) Katavonon

EmiIAekTIK) MvAun




®

>¥Xe01a0UOC NMPOBOANC

A€KTNC/KATAVONON

© Mnopei o 0ekTNG va kataAaBel Tn diapnuion;
AiauAoc/napouaiaon

¢ Mola peoa B6a «au&noouv>» TNV Napouaciaocn;
Mnvupa/anodoon

¢ [Moloc TUNOG uNvUPaToC Ba ano@epel EUVOIKN OoTAON;
Mnyn/npoooxn

o [loloc Ba €ival anoTeEAEOUATIKOC OTO va TPABNEEI TNV NPOCOXH TOU
OEKTN;



XapaktTnploTika Mounou kal Tunol
EneEepyaoiac AekTwv

XAPAKTNPIOTIKA TTOUTTOU

AOvapun/ ZUMHOpwon/
Power Compliance
EAKuoTIKOTNTO/ " T“tl_";la rtl/
Attractiveness entirication
ASIOTTIOTIO! EvoTepviopog/
Credibility Internalization




A&lonioTtia/Credibility nounou

¢ H €kTaon kKatd TNV ornoia o Nounoc BewpeiTal OTI EXEI:
o Mvwon
o IkavoTnTa
o Epneipia
¢ Kal n nAnpogopia BswpeiTal OTI €ivai:
o A&lonioTn
® APEPOANMNTN

& AVTIKEIMEVIKN



E€eibixevon

& X1 BLBAoypa@ia Tov marketing Kol TNG EXTLKOLVWVIAG, 1] AVTIANTTN
e€elSikevon Bewpeital plax Stkotoon TG aElonLeTIAG TG TNYNCS (source
credibility).

& Ileprypdpel v temoBnon Tov KowoU OTL TO ATOUO TOV UETASIOEL Eva
UNVUIO YV PLLEL TO AVTIKELUEVO KAL UTOPEL VA TAPEXEL AELOTLOTEG

TATPOQPOPLEG.
& MapayovTteg nov SLHHOPP®WVOLV TNV QVTIANTTN £EEI8IKEVOT)
o MoldTnTa Kat akpifeLa TOV TEPLEYXOUEVOU
¢ Eprnelpla KaL l6Topilko §pactnplot)Tog
¢ ETayyeApaTika 1] EKTALSEVTIKA 6TOLXELX
& Avayvwplon and aAAovg el8kovg 1) brands

® TpOmOoG THPOVOILAGTC KL ENLKOLVWVIAG



Euritotoouvn

¢ To kaTd 1060 TO KOLVO TLoTEVEL OTL 0 influencer stvar
ELAMKPLVIC, xLOTIOTOC KL 8EV TPOoTABEL VU TAPATAQVI)GEL.

& Eotialel SnAadn 6To av To ATONO AEEL TNV aANO&la KAt EvepYEL
HE ELALKPLVELQAL.

& Ieprapfavel
& AglomioTia
& Ellkpivela
& KaAn tpoBeon
& Ikavotnta

& AkepalotnTa



& Opolopopeia (Similarity)

& OpoI0TNTAa PETAEU TOU MOMMOU Kal
Tou OEKTN TOU PNVUMATOC

® E&oikeiwon (Familiarity)

EAkuoTikOoTnTO/

y o vwon Tou nounou JEoW
Attractlvenes's enavaAapPavopevncg, f EKTETAPEVNC
NMounou ekBeonc

& 2upnabeia (Likability)

® ©Oaupaouog yia Tov NoPno nou
nnyadel ano Tnv QUOIKN napouaia, n
aAAa npoownika xapiopaTa




YuuraBeia (Likebility)

H ocvundBeia propel va oplotel wg 11 OTIKY) cuVLeONPATIKT)
OTUGT EVOC ATOUOV ATEVAVTL GE EVX AAAO ATONO, 1] OOl
Baolletal o€ avTIANYPELG OLKELOTNTAC, EAKVOTIKOTITAC KoL
KOLV®WVIKIC £YYVTITAC.

210 TAALoLO TNG EMKOVWVING Kol TNG meELBoUG, Ta ATopa E(vVaL TLO
TOavo va erNPeAcTOVV amo TNYES TOV TOVG lval cuumaBeic N
EVXAPLOTEG.

DVOIKT KoL KOWVWVIKT) EAKUOTIKOTNTA
OweldTnTa Kat emavadapufavopevn ékBeon

OETIKI) CUUTEPLPOPA KAl VOEVTIKOTN T



Ouototnta (Similarity)

¢ H oporomta avagpépetal otov fabud otov onoio éva dtopo
AVTIAQUPBAVETAL OTL HOLPALETAL KOLVA XXPAKTNPLOTIKA, AELEC,
OTAGELG 1] EUTELPLEC e Eva GAAO dTopo. H avtiAnym avt
SNULOVPYEL Eva aloBN A KOLVWVIKNG EYYUTNTAG KoL UEAVEL TN
Oetikn) afloAdynon ™G mnyns.
¢ Baoiletal o€
& ONUOYPAPIKA XAPAKTNPLOTIKG (MAkia, (UA0, KOWVwVIKO VTOBabpo),
& afleg Kol OTAOELG,
& TPOTOG NG Kol EVSLa@EpovTa,

& eumelpieg 1 TpofANUATA TOV AVTIUETWTICOVV.



E€owkeiwon (Familiarity)

& H gZowketwon avapépetal otov Babud otov onoio éva &touo
YV@PLIEL 1] £XEL ENAVEIANUMEVA EKTEDEL 0€ pLa TyN, Eva
TPOCWTO 1 VA UVULLA.

® H évvola avtn Baciletal 0to PuxoAoyIko @ALVOUEVO TNG ATATG
£k0eonc (mere exposure effect), cOUPWVA pe TO onolo N
emavalapfBavopevn ekbeon o€ Eva epebiopa avidvel T OeTIKN oTAOoN
ATEVAVTL TOV.

& ‘Otav oL avBpwToL CUVAVTOUV CUXVA WL TYN TAPOEOPNOoNG,
AVATTUGGOLV:

& peyoAUTEPN aloBnom olkeLOTNTAG,
& xounAotepn avtidapufavouevn afefatdotnta,

& DETIKOTEPN OTAOT) ATEVAVTL OTO UNVULA.



Anuotikotnta (Popularity)

& H dnpotikotnTa avagipetal atov fabud otov onoio Eva AToUo
14 4 4 4 A 4 [/
Gswg’)snou EVPEWG YVWOTO, ATOSEKTO 1) VTOGTIPL(OUEVO ATO
HEYXAO aplOpo avlpwrwv.

& X210 Yn@Lako mepfaAAiov, 1 SNUOTIKOTTA CUXVA ATOTUTWOVETAL
LECW UETPNOLUWY SEIKTWYV, OTWG:

& aplOpog akoAoVbwv,
& aplBpuog likes xat oyoAlwv,
& eminedo aAAnAenidpaong (engagement).
& Xto influencer marketing, n SNUOTIKOTNTA UTOPEL VA EVIOXVOEL:
& TNV 0paATOTNTA TOV UNVUUATOG,
& TV avtilapfavopevn exippon tov influencer,

& NV TlBavotnTa S1a800NG TANPOPOPLWOV.



[Tapa-Kowvwvikn oxEon

Amoteldel pla LOvOTAELPT), CLVALCONUATLKT) GVVSEEDCT) TOV OYNUATI(EL EVAG
ak0AovB0¢ pe tov Influencer mov dev yvwpllel 0TV TPAYUATIKOTNTA

Alapecorafntiko 11 Pubuiotikd podo avapeoa o€ XapaKTNPLOTIKA Kol
[IpoBeon Ayopag

To koo pumopel va aloBAVETAL OLKELOTNTA UE TO TPOCWTO, EVOLAPEPETL
Yot TNV TPOOWTIKN TOL (Ww1], AVTIAAUBAVETAL TO TPOCWTO WG PIAO 1)
YVWOTO.

H Tapa-KowvmwViKN CUUTEPLPOPA TEPIAAUBAVEL TIG EVEPYELEG TWV
XPTNOTWV TOU AVTAVAKAOUV QUTY TN OXEOT], OTWG:

& mapakoAoLONoN weplexopévou VOGS ouykekpLevou influencer,

& aAAnAenidpaon pEow oyoAiwv 1 likes,
& VTOOoTNPLEN TPOIOVTWV TOV TPOTELVEL,
&

vnepaonion tov influencer oe StaSIKTLVAKEG CLINTNOELG.



H xpnon

AlaonHOTATWV

YnootnpiEn (Endorsements) - Eite €ival €101koc,
€iTe OXI, ANAQ CUPPWVEI OTN XPNON TOU OVONATOG KAl
€1IKOVAC Tou/TNG Kai oTnVv npoBoArn Tou NpoiovToc.

2uoTtaocig (Testimonials) - Zuxva €101kOC HE
EUNEIpia oTo NPoiov, eniBeBalwvel TNV PpUOIKN Kal
olkovopuikn a&ia Tou.

TonoOeTnosig — nAaocapiouara (Placements) - H
HApKa «NAACAPETAI» O€ £va KIVNUATOYPAPIKO EPYO N
o’ €va BepaTta TnAeonTikO 6nou BAENETal an’ To
KOIVO Kdl XpNOIJOMNOIEITal | CUVOEETAI JE TOUG
XAPAKTAPEC TOU EPYOU.

Apuucnonomoslc; (Dramatizations) - Aiaonpol
r]eon0|0| n |JOVT€)\G €nIdEIKVUOUV TN xpr]or] ™G
MAapKac kata Tn 6|ap|<£|o oKr]vwv O€ EPYO N O€
ONMOOIEC spcpawcslq Nou £XouVv OXeDIAOTEI yIa va
endei&ouv To NpPoiov.

EKnpoawnm (Representatives) - H dlaonuoTNTA
ouu(pwvsl va EKI'IpOO'(DI'IEUO'EI (spokesperson) Tn
Hapka psow NOIKIAWV HECWV YIA PIA EKTETAMEVN
XPOVIKN nepiodo.

TauTion (Identification) - H 6|c10r1p0Tr]Ta
ouvr]ewq (013 ouvepyaola ME TOV napaywyo EIO'CIYEI
TNV dIKN Tou/Tr]q Hapka xpnolponmwvmq TO Ovoudad
TOU/TNG WG TO OVOMNa TNG HapKac.
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Movtédo epevvac Influencers 2020

Attractiveness
Likability

Tdentification
Attractiveness

Sirvilarity ‘ ‘t NP Evaluation

Attractiveness Tntention to

Farmlority H
NP Testi
Credibility Internalization " ‘ = ’
\ Social Risk

Privacy Commumicction LOW PRODUCT
Violation message conflict [ QUALLTY

INFLUBMCER
PROFIT
MOTIVATION




Tt dAAo emnpeadet ;

& XapaKINPLOTIKA TNG LAPKAS (ELKOVA, TPOONAWOT, LKAVOTO(M oM,
YVwoT, a€loTloTia) ws StapuecoAafNTEG otn oxéon HETAED
Xapakmnplotikwy — [Ip6Beon ayopdg

& XapaKINPLOTIKA TOU KATOUVAAWTY)
¢ Engagement
& Experience
¢ Enjoyment

& Taomn yla TapopunTIKES ayopPES - KATOUVUAAWTIOUOG



Tt dAAo emnpeadel

& Social risk — Kowvwvikog kivouvog / arodoxm
¢ Financial risk — Owkovouikog kivouvog

¢ EvouvaloOnon



Movtedo pevvacg 2025

COMMUNICATION MEDIATORS
-trustworthness
-Content engagement

INFLUENCER
POWER
-Likability
-Similarity
-Popularity
-Expertise

PERCEIVED RISK

REDUCTION
-Financial
-Social

FOLLOWERS' BUYING BEHAVIOR

-Consumer

Involvement

- BRAND EQUITY

-Brand Value
-Brand Loyalty

-Purchases due to Influencer
(loyal consumer's brand , or
inluencer's recommended brand)
-Impulse purchases




Evpnuata epevvag 2025

H SUvaun twv social media influencers emmpeddel Oetika TV TtpodOeom
AYOPAS TWV KATAVOAWTWV.

H tpoonAwon ot papka (brand loyalty) Aettovpyel wg onuavtikog
UNXOVIOUOG ETLPPOTIG.

Ot avtiAPeig yia to brand (brand value, brand 1image, brand
perception) evioxVovv TV enidpaon Twv influencers otnv
KOATAVOAWTLKY) CUUTEPLPOPA, AEITOVPYWVTASG WG TUPAYOVTES TOU
EVIOYVOLV 1] EENYOVV TN OXECT QUTY).

H evouvaioOnon (empathy) evioyvet ) oxeon influencer—akoAoV0ov.

O avtidapuBavopevog Kolvwvikog Kivuvog (social risk) exrnpeadlel tnv
AYOPUOTIKN OVUTEPLPOPE. Ot KATAVOIAWTES Aaudvouv vTOPn TO TWG
Oa aloAoynBovv and To KOWwWVIKO TOUS TEPLBAAAOV OTAV
akoAovBoVv TIS TpoTdoels evog influencer.



Evpnuata epevvag 2025

H epnAoki) ne To ntepLeYOMEVO (content engagement) AEITOVPYEL WG
OTLAVTIKOG UNYAVIOUOG LECW TOV OTOLOV T XAPAKTNPLOTIKA TWV
influencers petatpeénovral o€ T1pOOoT Ayopd§ KAl KATAVAAWTLKY)
OULUTEPLPOPAL.

H emippon twv influencers dev meplopiletal povo otnyv tpdbeon
AYOPAS, AL Uopel ETioNG vo 08N YN OEL OE TAPOPUNTLKEG AYOPEC,
lSlaltepa OTOV TO TEPLEXOUEVO SNULOVPYEL CUVALOONUATIKT) EUTAOK.

H enidpaomn twv influencers o1n cUUTEPLPOPE TWV KATAVAAWTWYV
glvatl toAvdraoctatn, Kabws tepAapufavel YVwoTIKOUG,
OLVALCOMNUATIKOUG KL KOLVWVIKOUG UNXOVIOUOVGS TOV EXNPEAlOVY TN
Stadikaoio APNG ayopaoTIKWY ATOPACEWV.

Ta Social Media armoteAovv TAEov eva KploLuo teptBaAiov ANYmg
KATAVOAWTIKWV ano@aoewVv, 0mov ol influencers Aeltovpyovv wg
OTNUAVTIKOL THPAYOVTES SLAPOPPWONG OTACEWY KAl CUUTEPLPOPWV.



e

Evpvtepa Zuunepaopata

A€V TPOKELTAL YLt VEO (PALVOUEVO
[Ipocappoyrn otnv KovAtovpa
AVamOTEAECUATIKOTNTA TABNTIKYG — EVOXYANTIKNG OTPATNYLKNG

ZTOATAAN TOPWV



Evpvtepa Zuunepaopata

1. BaBpol eAevBeplag xpnot

2. AlakplTiKY) €KOEOT — TANPOPOPNOT) OTO XEPL TOV OEKT



YKEWPELC YL TO UEAAOV

& Ileploplopol ; - mpofAnuata ;

& T umopel va GUVAVTIIOOVV OL ETLXELPNOELS ;



Yuunepdopata - [Ipotdoelg

H nototnta tov
TPOIOVTOG Elval TOAV
OTUOVTLIKI] YL TNV
ATOTEAECUATIKOTI T
tov influencer.

Taiplacua Tov
influencer pe ta [TowiAla oTOYWV —

XAPOUKTNPLOTIKA TOU OXL LOVO Ol TWATCELG
target group.




Yuunepdopata - [Ipotdoelg

H apofn dev
ZNUOVTIKOTN T dnuovpyel [Ipoocwmika
EUTLOTOOVVNG QAPVNTLKY dedopéva
avtiAnym

EAgvBepia Adyov




® H otpatnywn e-marketing kot tpoBfoAns ota SM
Baoiletat:

& XtV Bewpla g Enikovwviag Mapketivyk (Movtédo
Awadikaoiag Erikowvwviag kat Exnpedlovtog-tounov
Tov Mnvupatog ¢ Entkowvwviag)

4
LUUTEPAOUAT
& XV Bewpla Twv Makpoyxpoviwv Kowvwvikwv

Zxéocwv (building of long-term social relationships
and social communities).

- [Ipotdoelg

& XtV Bewpla Tov Kowvwvikot Kepaiaiov, mov agopd
™V avantuén/Satnipnon kat otnv Afla Tov
Kowwvikov KepaAaiov (Social Capital Value) ano ta
UEAN Twv SM




Avtaywviopocg kot Social Media

@& Yrap&n eunodiwv eLlc0d0v Eloaywyns vewv SM Aoyw
& ATQUTNOEWV O€ KEPAALO
& Externalities.

¢ EMOETIKOG avTaAYWVIOUOG — OLVEXEIS EEAYOPES AVUOVOUEV WV
SM



Molpaopa yvwong yla ToXVTEPT AVATTUEN
VEWV TPOTOVTWYV — OPEAN OE:




[Ipocopa HELWUEVWVY TIUWV OF
oxéon Ue ta Tapadoolakd diktua
Slavoung.

Tdon mpofoAng ¢ aflag Twv
TPOLOVTWYV KL UTNPECLOV Kol OXL TWV
TLLWV.

EEanAlwon vEwv Hop@wVv TANPWUTNG
(.X. NAeKTPOVIKO YXpMua, bitcoins,
Paypal, Xoom, Venmo, M-Pesa, kA).

Crowdfunding (r.x. Marathon Venture
Capital, OpenCoffee.gr, kAn).

LTPOTI YLK
MAapKETIVYK
ALaSIKTUOV -

Ty




Crowdfunding

What Is Crowdfunding?
Crowdfunding is the use of small amounts of capital from a large number
of individuals to finance a new business venture. Crowdfunding makes
use of the easy accessibility of vast networks of people through social
media and crowdfunding websites to bring investors and entrepreneurs
together, with the potential to increase entrepreneurship by expanding the
pool of investors beyond the traditional circle of owners, relatives,

and venture capitalists.

The 6 Best Crowdfunding Platforms of 2022

Best for Startups: SeedInvest Technology &
Best for Nonprofits: Mightycause [

Best for Investing: StartEngine

Best for Individuals: GoFundMe [z

Best for Creative Professionals: Patreon [7]



https://www.investopedia.com/terms/s/social-media.asp
https://www.investopedia.com/terms/s/social-media.asp
https://www.investopedia.com/terms/v/venturecapitalist.asp

‘Epgpacn otnv eEvnnpétnomn mpv Kot
LETA TNV TOANnon uEcm social media.
Cross selling pop@ég (€10NG10YPOPIKEG
ocelidec, Amazon, KAT.)

‘Eppaon g Pull-Strategy (m.y. Hotel
booking ko’ evbeiov amd Tovg

TOVPIGTEC, TOUPAKAUYT TOVPIGTIKWOV
TPpoKTOpwV, Otmc .. TUI).

A&lomoinon Baocemv 0EdOUEVMV TEAATDV
(database marketing, data-mining), ko
TANPOPOPLDOV OTTO TNV OYOpPd.
(intelligence marketing).

LTPOTI YLK
MAapKETIVYK
ALaSIKTUOV -
[IwAnoeic




AvEnon g TANPOPOPN OIS TOV TEAATY) ©
Evovvaumon tov merdn

AVENGT TOL AVTAYOVIGUOD KO TNG
avaykng vy tpoc@opd value-adding
VINPECIOV.

2VPpPIKVOGT) TOL O1KTVLOL dtavoung? Xe

opIoUEVA ELON

Néot moikteg 6T0 01KTLO dLavOUNC (TT.Y.
Etonpieg logistics, a&lomota site m¢
uecalovteg, m.y. Etsy, Ebay, Amazon,
Homeaway — Temu, Shein, Alibaba)

LTPOTI YLK
MAapKETIVYK
ALaSIKTUOV —
AlKkTVO
Altavoung




Emntoosig

SVUUOYIKES LOPPES ETapLOV (network
organisations), VEEC dOuVATOTNTEG AGKNONG
TOMTIKTNG ONUOGIMV CYECEDV.

Néa Tunuato g oryopdic Ko VEEC ayOpES

(7. OTOUAKPVOUEVEC TTEPLOYEC).

Néec duvatdtnreg enéktTaong otn otebvn
ayopa

[ToATIKY) TPOGOPLOYNS COUPMOVA, LE TIC
EMUEPOVE TOMTIOTIKES, KA. GLVONKEC

LTPOTI YLK
MAapKETIVYK
ALaSIKTUOV —
AlKkTVO
Altavoung




Juurepaopata ano T Xrpatnyikry MKT
LEow AladLlKTUOoU




[Teploplopol

Influencer
Marketing

“EAlLewyn avBevtikotntog otav ot influencers
TPo®OOVV TOALG 1) U1 cLVOET TPOTOVTAL.

*Kivovvog amrmielog aglomoTtiog ov T0 Kovo
avTIAnedel v TtpowOnomn wg kabapd epmopik).

*AVGKOALO HETPN OIS TNS UTOTEAEGUUTIKOTNTOS
(ROI) ko ¢ Tpayuatikng EXiOpAGNC GTIS TOANGELC.

*Yynio K06TOG 6UVEPYUOLOG LE ONUOPIAELC
influencers.

*Avakorov0ia netald brand kot influencer mov
LUTTOPEL VO, EXNPEACEL APV TIKA.

*Kivouvvog apvntikng onuosiotntog av o influencer
eUTAaKel 6€ GKAVOOAD 1] UN TOOEKTEC GLUTEPIPOPEC.

*Fake followers kot younin npoypotikn
OAANAETIOPAOT - LEIOVOVV TNV TPOLYLUOTIKT] QT X1 OT).

*NOUIKOL KOl KOVOVIGTIKOL TEPLOPLGUOL

*Ynepkopeouog nepreyonévov ota social media, mov
LLELMVEL TNV TPOGOYT] TOV YPNOTAOV.

Ilepropropévog éheyyog Tov brand oto mepreyopevo.
*BpayvapoOeopn eniopaon,

*EEaptnon amé aiyopibpovg mAat@oppev, ol owoiol
EMMNPEALOVV TNV OPOATOTNTO TOV OVAPTI|CEDV.
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